Getting Great Testimonials From Your Clients

There's quite an art to it!

Please don't just leave it to your clients to write something for you, they won’t be trained in
the art of writing great testimonials ...

My process will help you grab their words and write testimonials that are compelling to
your people.

Watch the mini course on Get Compelling Testimonials Working For You 24/7 to see how |
approach gathering, writing and sharing testimonials - to keep them working for me in my
business 24/7.

For easy reference, here are the questions | ask every client at the end of a project:

1. BEFORE WORKING WITH ME: What was the problem you wanted to solve and how was
having that problem making you feel?

2. WHILST WORKING WITH ME: How did you find working with me and the process? What
did you find most helpful?

3. AFTER WORKING WITH ME: What do you now have as a result of working with me? What
difference will that have/has that made to you and your business?

4. If you were talking to someone who was thinking about [working with me/buying my
programme], but was still on the fence, what would you say to them?

5. On a scale of 1-10 (10 being “highly likely”), how likely are you to recommend [me / my

product / my programme] to someone else?
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